
 

The Small Business Resource Network has organized a  
Speakers Bureau comprised of professional members who represent a  
comprehensive range of business disciplines.  These professionals  
volunteer their time and expertise as part of their community outreach  
efforts to address business executives through programs offered by various 
business and professional associations and trade groups at no cost. 
 
Request a Speaker: 
To request a speaker for your program, please visit our website, 
www.sbrn.org, click on the Speakers Bureau link and complete and submit 
the Request for Speaker form.  If the topic you are interested in is not 
listed, please let us know and we will find a speaker to meet your request.  
A representative from SBRN will contact you with a confirmation and 
speaker contact information.  
 
For additional Information:  
Contact Nancy Boyle,  
Executive Director, Small Business Resource Network,  
at (904) 620-2489 or email to nboyle@unf.edu. 
 

Accounting 
Business Appraisal 
Business Contracts 
Business Entities and Employee Benefits 
Business Financials 
Business Formation 
Business Planning 
Business Succession 
Business Valuation 
Buying and Selling a Business 
Coaching for Success 
Commercial Leases 
Current Economic Development and Its 
Impact on Investing 
Divorce Financial Planning 
Effectively Creating and Maintaining Your 
Brand 
Employee vs. Independent Contractor 
Entrepreneurial Marketing 
Estate Planning  
Exempt vs. Non-Exempt 
Forms of Business Organization 
Fringe Benefits 
General & Professional Liability  
Insurance 
General Financial Planning for 
Women 
Goal Setting and Planning 
Harassment and  
Discrimination Update 
Health Savings Account  
Hiring and Retaining the Best 
Human Resources 
How to Incorporate  
Liability to Business Invitees 
Managing Risk Effectively 
Marketing 
Ownership Agreements 
Performance Management Pricing  
Profit Strategies 
Public Relations  
Recordkeeping Systems and Requirements 
Regulations and Compliance 
Restaurant Payrolls 
Retirement Plans and Pensions 
Sales  
Safety in the Workplace  
State Unemployment Insurance 
Strategic Marketing 
Success Principles 
Succession Planning Considerations 
Taxes 
Team Building and Recruitment 
The Three R’s of PR:  Reputation, Relation-
ships and Referrals 
True Customer Service Will Set Your Com-
pany Apart 
Value Drivers:  Enhancing the Worth of 
Your Business 
Why Use a Commercial Real Estate Agent 
Workers Compensation Insurance 

 
FOR MORE TOPICS VISIT US 

AT: 
www.sbrn.org  

Are you looking for speakers or a panel 
presentation on a specific topic for your 
organization’s meetings?  We can help! 

Small Business Resource Network 

Small Business Resource Network 
Connect to Profit... 


